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Dif erent 0ut1001<s for

two drug companies

Solvéy Pharmaceu‘tieais'
faces uncertam future

UCB Pharma Iooks
forward to domestlc,

international growth.

ByMaryWelch
Forthe AJC

UGB Pharina Inc.and Sblvay
Pharmaceuticals Inc, have a lot
in common,

. Botharethe U.S. headquarters |
of Belgian pharmaceutical com-

panies and are located in quiet
_Cobb County office parks.

The parent companies.of both
have reveniies m the billions of

_dollars. :

Each came to Atlanta via ac-
. quisitions: Solvay throughthe
.purchase of Atlanta-based Reid- . .
.Provident Inc. in 1986 (changing
.its name to Solvay Pharmaceuti-

- cals in 1991) and UCB through the

g purcﬁase of Whltby Phatfnaceu-
.| ticals and Northampton Medlcal
in 1994,

Bothhave been Ieaders inthe
state’s ‘efforts to increase its life

K scxences sector.”

But that is where the sumlarx- ‘
ties end.

While UCB sees a future of
growth inits headquarters’ of-
fices behind the Clock Tower off

Cobb Parkway, Solvay, located-a:

few miles away, faces a most un-
certain future.

In September, Cmcago-based :
Abbott announced it would ac-
quire the global pharmaceuticals
business from Solvay, including
the U.S. operations, for $6.6 bil-
lionr. The transaction is expect-
ed to close iri the first quarter
0f 2010. No specific integration
plans are knowiat this time.

Somie of Solvay’s mairi prod-
ucts are AndroGel, a testosterone
replacement therapy, ‘Aceorn, a
treatment for patients with es-
sential hypertension; and Es-
tratest, for symptoms associated

with MEeNopause, . :

At stake are 450 employ-
ees who work in the main 65-".
acre corporate campus-on.
yer Road, leased offices an
50,000-squaré-foot distriblitien
center.

Furnctions handled locally in-
clude commercial operations
(sales and marketing), clinical de-
velopment; drug safety, regulato-
ry affairs and-corporate support
functions:

Greg Duncaf, president of.

] '_North American operations for

UCB, doesn’t want to speculate
on the future of Solvay in Atlan-
ta. UCB, he'said, is poised for

- growth, both domesncally and

internationally.
" Despite.arecent flurry of phar-

| maceutical: .companies merging,

he doesnot antlélpate amerger

1 orsale.,

“Our product§ aregoingto |
3,00010 4,000 riew patients-each -
week, and we havea tremendous

UCB continued on Al
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Focusis
on grOWth;_
innovation

UcB
contmued from Al

' portfoho for a company our :
sizeaswellasa pipeline:
that is amazing, We ére on
the verge of introducing the

| first new drug for lupusi m

150 years,” he'said. . ;

"UCB, with $4.5 billion ifi -

revenues,'has worldwidée -

_operatioris in more than -
40 countries and employs
more than 10,000~ 2,000
of whem are in the United
States. The U.S. -operations .
consist of four locations
besides Atlanta.

The Atlanta presence.
consists of six buildings on
‘47 actes; The company’sal- |
most 400 employees han--

_dle the coinmercial oper-
atiorss, the marketing and -
sellirig, as well 4s the regu-’
latory and me cal affalrs :
“furictions. . :

In recent years, the com- A
.panyhas acqurred two .
firms (Celltech in2004and
Schwarz Phatma:2006) and
divested itself of others. In .

] tory conditions such as

the process, 1t honed its- fo-

Ccus ey developlng medicine |

-for speciatized condmons
in neurology, réspiratory
‘and lmmunology

“Our strategy is not tobe
a drug company that focus-

| es on primary care medi-

cine,” Duncan said. “Rath-

e e wearea spec1a1ty com-"
- pany for the treatment of -

serious condmons of the
central nervous systems

-+’ and immunology. Weex- - |-

pect that growth to be pret-

| ty substantial. It is where
| we are placing our bets.”

“UCBhas1t compounds
in clinical development -

*|-and more than 30 commer; :

cial and research and devel-

‘opmentpartnerships with
' companies such as Amgen, °
| ‘BiogenIdec andPfizer. -

‘UCB is a leader in- allergy

| and epilepsy with its main
“products being Zyrtecand .

Xyzal for allergy and Kep
pra for. epllepsy

clude Vimpat for epilep-.
"8y; Cimzia for inflamma-

rheumatoid arthritis and -
Crohn’s disease;-and Tovi- -
az for overactive bladder

The compatiy expects sales

" of Vimpat to reach.at least :

$1billiona.year. : .
Another drug, the Neu-

.pro patch for Parkinson’s

' disease, had some quality-

control issues but is back

on the market i in Europe,

-although not yet in thls L
1 country

Regardless, Thlbaud o

. Rutsaert, an analyst for
- Bank Degroof, told The

Wall Street Journal that*

“Neupro is one of theé new - -

drugs at UCB with block-

| buster potential.” Neupro’s
'| salesin2008 were $87,6
- | million. He expects sales; to
{-reach$1 billion.- - .
Durican said the pharma- L
“ceutical industry has sever-
'|'al challenges, but? any po- -

*I tential U.S, national health’
| careisn’t one of themi.

- “National health care ek-. o

istsinEurope, and weun-- -
1 derstand that system,” * * - =

Duncan said. “We will: ap-
ply thatkinowledgeto. - . - .
whatéver the United States

| legislates.”

The real challenge facmg :

the industry is.the time and

resources it takes to get

...l adrugreviewedand ap:
..Other-primary drugsi m— .

proved. Regardless, Dun- -

“can said UCB won’t change ’
« | its mission. ‘ ‘

“Despite what is gomg

- | onwith health care refOrm '
| and'the délivery of servic
1.6s and everythirig else, we o
carinot forgetand we must *

be humbled by the fact

-that'we develop inhova- -+ . -,

tive medical productsthat. -
|, bring fundamental chang- .

" es'to people so their lives .

| canbe better and: more _.;3
: meamngful " ST




